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Regional Sales Manager – Europe  
As a leading provider of software and solutions to broadcasters worldwide, Pebble Beach Systems delivers the technology which controls the playout of over 1000 TV channels in more than 60 countries. We are a young, expanding company based in Weybridge Surrey. 

Since the company was founded in 2000, we have established a strong reputation for technical innovation and exceptional customer service in the mission-critical space of broadcast playout. Our customers include state broadcasters, service providers and high value commercial broadcasters including Ericsson, ZDF Germany, TV2 Denmark, YLE Finland, DMC in Holland and many others.

Following an internal reorganisation Pebble Beach Systems is looking to recruit a Regional Sales Manager to build its business across the European region and South Africa.

The job requirement is to sell our full product portfolio including television playout automation software and integrated channel technologies across Europe. Reporting to the CMO at Pebble Beach Systems the person will ideally be located in the UK or Europe. 

A high level of competence in complex software-based system sales is expected with the ability to analyse customer requirements and work with pre-sales specialists to provide commercial proposals. The role needs to maintain and build end user relationships and track and report market intelligence while working with and alongside reseller channels. Sales visit and market activity reports as well as forecasting will be required. 

Regular international travel is expected (perhaps 2-3 times per month) as well as the need to travel at short notice. The candidate should be fluent in English and it would be considered a benefit if they also have a degree of fluency in at least one additional major European language.

Candidates who are already selling in the Broadcast industry with a knowledge of Automation or Integrated Channels, who already have established customer relationships and knowledge of similar or complementary products would be of particular interest.

If you wish to be considered please apply in confidence to careers@pebble.tv enclosing your resume and salary expectations
